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NOT INTENDED TO SOLICIT PROPERTIES ALREADY LISTED FOR SALE OR SEVER ANY BUYER AGENCY AGREEMENT 

 

  hat is one of the several questions being asked by many
clients today. Due to the economic conditions both in Canada 
and in the USA, some people have questions about the timing 
of their decision to buy or sell their homes, invest in a car, etc. 
These are sometimes personal issues and need to be looked at 
individually. You need to sit down with your realtor® and discuss 
all the pertinent issues that will assist you to make a decision. 
For example, when I meet with my clients for a No Obligation 
interview, I draw up a plan of action which would include the 
following: 
a) Your current financial situation - Statement of Facts  
b) Your personal financial growth projections.  
c) Your personal and spouse's goals (i.e. career, children 

education, etc.)  
d) Your personal responsibilities  
e) Any other issues which probably nobody has touched upon 

and you might find it relevant to making a decision.  
After reviewing the plan, you may decide either to sell or to buy, 
or even not to sell or not to buy and I will completely support 
you in the decision you make. I will neither urge you to sell or 
buy or advise you to take any decision which is not in your best 
interests. That is my promise to you.  
 
Selling your home: 
The choice is entirely yours. And nobody should rush you to 
make any decision which is not in your best interests. However, 
the following facts support a timely sale of homes, for those who 
need to sell, either to move up, move down, or personal 
circumstances, etc. etc.:   
1. There is not much of a chance for a further drop in the 

mortgage rates.  
2. Only genuinely interested buyers (who are registered with 

licensed realtors®) are now looking for good homes.  
3. The economic situation in the USA is already having a ripple 

effect in Canada and many European countries. And the 
scene does not look bright for the near future.  

4. Any hope of getting a price for a home higher than the 2007 
prices will not last long.  

5. The appraised values of some homes are coming back 
below the sale price.  

6. If you wait to sell and the prices drop dramatically, you will 
be disappointed.  

7. The next real estate boom cycle is several years away and if 
you prefer to wait until then, the choice is entirely yours. 

Please see page 2 for a summary of average prices over the 
years. 
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Buying a home: 
This is an important decision as well and 
cannot be taken lightly. After the one hour 
FREE of cost no obligation meeting, if you 
decide to buy a home and authorize me to 
find the right home, I will provide you with all 
the pertinent information including, but, not 
limited to: 
1. Home buying process and detailed 

steps.  
2. How to locate your dream home -

even though it may not be listed on the 
MLS system.  

3. How to buy your home at the best 
possible price and to your advantage.  

4. How to use your home as an 
investment vehicle so that you can 
make a profit when the time comes to 
sell it.  

5. Eligibility of cash back to registered 
buyers under the Group Loyalty Plan©  

6. Information on Distress Sales, Power 
of Sales, etc.  

7. How to avoid title fraud and other real 
estate scams so that you have peace 
of mind of owning a property that is free 
from encumbrances.  

8. Any other information that is relevant 
to your individual situation and for 
which you need personalized solution.   
 

Please contact me now via phone or email 
(Tino@tinosellshomes.com), so that you 
can have all your questions answered 
promptly and professionally. Please visit my 
website www.tinosellshomes.com for 
regular updates. 
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The following summary has been taken from the May 2008 issue of Market Watch from TREB. If you would like 
to receive the complete report giving 2008 prices of homes in your area, please send me an email: 

 
 

 
 

Tino Sequeira is a licensed Real Estate Sales Rep who specializes in helping buyers and 
sellers meet their goals. He gives every client his full attention, understands their 
requirements; and sells one home at a time, without rushing his clients. He offers the 20-
Points Higher Standard Commitment to his clients to sell their homes quickly. In addition to 
peace of mind, and other benefits, when you buy a home through him, he will show you how 
he can save you thousands of dollars – guaranteed! He will also give you your very own 
Home Manual. He has several years of property management and research experience 
which enables him to locate the right property expeditiously. He has a computing background 
and uses technology to help his clients. He provides assistance related to all aspects of real 
estate.  He is your dedicated realtor and a volunteer member of the community. 
P.S. If you would not like to receive the next issue of Home Sweet Home, please let me know. 
Thank you kindly. 
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Please visit my website: 

www.TinoSellsHomes.com for listings of 
Freehold THs, Semis & Detached homes 
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